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Output for Second Generation CART Cell Therapies in Solid Tumors
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• A clinical stage cell therapy company now acquired by a global biopharma, wanted to div ersify CGT pipeline by in licensing cell therapies with nov el 

CAR-T constructs for solid tumors. They wanted to understand the trends in CAR-T ev olution, CAR constructs and their relativ e clinical benefits.

• Through structured technology assessment framework and use of CGT platform, we identified emerging trends in CAR-Ts, engineered constructs and their actual or 

hypothesized benefits supported by scientific ‘reason to believe’ in solid tumors. Further BD&L assessment helped the client to identify potential partners that can 

consolidate positioning in CGT space through enrichment of pipeline with emerging technologies.
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INDICATIVE OUTPUT
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• As part of BD&L, a leading pharma player wanted to ev aluate nov el CGT targets and discov ery platforms worthy of inv estment and expand the portfolio 

in Gastrointestinal (GI) cancer.

• An integrated framework combining scientific, clinical and commercial drivers was developed that supported the client to shortl ist novel targets, discovery platforms and 

corresponding entities for partnerships. Our CGT platform was instrumental in providing a comprehensive view of potential early phase novel targets, assets and entity 

ecosystem in GI cancer . As knowledge partner, FutureBridge further supported the stakeholders in shortl isting most attractive targets and entities for partnership.
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Output for Cell therapies in Gastrointestinal (GI) Tumors
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• An APAC-based biotechnology company is dev eloping cell therapy assets in oncology. In order to plan LCM strategy, client wanted to 

identify potential opportunities keeping in v iew regional nuances and competition. FutureBridge supported by defining v iable opportunity 

sequence, business case and situational assessment of China cell therapy market. Our CGT platform prov ided essential data on competing 

China entities focused on cell therapies, their assets, corresponding efficacy/safety (as av ailable) and v alue proposition.

• As part of large modular project, the assessment enabled the client to efficiently narrow down and track most prominent entit iesand key competitors 

that need to be closely monitored for their time to launch and impact on revenue potential of client’s asset.

INDICATIVE OUTPUT

Output for China Cell Therapy Landscape in Oncology
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Case Study- Opportunity Prioritization in Rare Cancers 
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